
Down home
with

I seldom write about
purebred cattle operations.
But Darren and Joanne Unger
are exceptions: they are also
commercial cattlemen, run a
bull test and are involved in
moving cattle to Eastern
Canada that end up as top
grading carcasses at high end
retail outlets. Couple that
with their history as
commercial cattlemen and
running a 15 year old Angus
bull sale and one soon realizes
there is more than meets the
eye when one talks with this
hard-working, quiet couple.

U2
Angus
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Darren adds, “I’m not one for a
lot of talk or publicity. I let myAngus
bulls do that and let the commercial
cattlemen judge the program. I raise
bulls and I try to sell bulls that are
the kind I would like to buy.” Darren
believes words are just a shape to fill
a lack most of the time; publicity and
posting sale averages are not part of
his agenda.

Commercial cattlemen come by
the hundreds every spring to High
River to bid on and buy the Unger’s
bulls, Simm X Angus heifers and
Simm X Angus bulls as well as con-
signed commercial heifers from LIX-
Majestic Ranches. Darren and Joanne
have made quite a journey over the
past 25 years. Times were never easy
for this couple. They are slaves to

long days and the routines of raising
livestock. They make raising pure-
bred bulls look easy; but it is not.
Their hard work and commitment to
excellence drives them to be the best
they can be. But as with commercial
cattlemen everywhere, they are no
strangers to work, risk and the
vagaries and vicissitudes that con-
front those in agriculture today. How

many farm wives do you shake
hands with have working hands like
Joanne? I know a few and it tells me
Darren is not alone during the long
days. Sweat equity built U2 Ranch.
On bull sale days, Darren has Rob

Holowaychuk of OBI, man the mike
on bull attributes as blockman. Rob
is one of the best judges of cattle in
Canada. The U2 bulls are quiet, have
excellent conformation and all their

bull test results are in print for hard
to please commercial buyers. Visiting
with commercial cattlemen one soon
finds out why they are at the sale:
long established trust, excellent
calves from previous bulls and buyer
loyalty. Attention to bull delivery
and taking care of issues are top con-
cerns with the Ungers. Like many
other bulls sales at the top of the

purebred breeds, the Ungers work
hard to make sure the sale catalog,
eye appeal, docility, bull photos, reg-
istrations and customer service are
all top of the line. And delivering the
bulls to the sale facility in blizzards
can test the best. Joanne also helps
deliver bulls post sale to commercial
ranches. They both enjoy the oppor-
tunity to see and learn from some
amazing commercial cattlemen and
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WIN A

New ReclaimTM from Dow AgroSciences is the latest hard-working 
addition to our Range & Pasture portfolio. Along with RestoreTM,
GrazonTM and TordonTM 22K, Reclaim helps you take back  
lost rangeland and pasture – so you can grow more grass. 

Talk to your Range & Pasture retailer and enter to win a  
brand new 2011 Polaris Sportsman 500. Or enter at  
www.dowagro.com/ca/range. 

Accomplish more. On your range and  
pasture. Questions? Call our Solutions  

Center at 1.800.667.3852. 

ENTER TO WIN 

A 2011 POLARIS® SPORTSMAN 500

TMTrademark of Dow AgroSciences LLC
®Trademark of Polaris Industries Inc. 
0611-16421-3

Dow AgroSciences is a proud partner of  

the Alberta Beef Producers Loyalty Program.

Darren, Joanne, Jordy and Cole Unger.

Power and productivity,
joined at the hip.
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Add productivity. Multiply bales. 
And subtract the interest* – with 
up to 0% �nancing on HD Series 
tractors and Hesston by Massey 
Ferguson hay equipment.

MASSEY FERGUSON and Hesston are registered trademarks of AGCO.

* On select models with approved credit from AGCO Finance LLC. Sales tax, freight, dealer setup and administrative costs are excluded. Available for equal monthly payments only. Lease and balloon payments available at slightly higher rates. Contact your 
dealer for more details. Offer applicable to new purchases only. Subject to change without notice.

Some would call it synergy. We just call it the perfect match – our new Massey Ferguson® HD Series 

utility tractor paired with our Hesston by Massey Ferguson 1700 Series round baler. No combination 

works harder to produce quality bales ef�ciently. The HD Series is the heaviest heavy-duty tractor in 

its class. And with every bale, our 1700 Series round baler proves why Hesston is the #1 choice of 

professional producers. It's a team that's hard to beat – because how well they work together is what 

truly sets them apart.

Don't bother to shop around for the best tractor and baler  
to suit your needs, because now they're both in the same place –  

your local Massey Ferguson dealer. Pay them a visit soon,  
or visit masseyferguson.com.
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They found a nice ranch near the Oldman River with

irrigation, knowing that most years in this area are

dry years and without feed and water, an intensive

purebred operation would be impossible.



added (at the time they were 10
years old). In that group were two of
the best Red Angus cows Darren
and Joanne had seen. This group
became the foundation of their 500
head herd today. Bud Maynard of
the OH Ranch then bought the
Ungers commercial herd in 1997.
The Ungers were determined to
raise purebred cattle.
The Ungers had been guest con-

signing to the Stockmen’s Choice
production sale for two years fol-
lowed by a joint production sale
with Compass Ranch for three
years. In 2003 they held their first
sale at High River. And even in
2003 after the drought and BSE
each sale did better than the year
before; they were growing commer-
cial acceptance. Their 2004 sale was
one of the best ever. Darren adds,
“We grew into our purebred herd,
kept our replacements and had
confidence in the depth of the cows
we originally bought.”
Today, the Ungers run their own

bull test; privately sell about 150
commercial Angus heifers a year; AI
85% of their herd to the top Red
Angus sires they can find; sell car-
casses into a big box retail chain in
eastern Canada; and they grow all
their own feed under pivots by the
Oldman river near Coaldale. In his
spare time Darren also custom
silages neighbors crops. (One might
ask “What spare time?”)
The Ungers once owned a 6,000

head feedlot and their commercial
cattle experience have informed and
impacted their decision making to
this day. Those years shape the way
they raise, breed and feed their pure-
bred herd. Walking through the bull
pens sale day, the bulls tell their own
story. From 500 awesome Red Angus
cows and an intensive AI program,
along with select natural service
sires, the Ungers choose the best 100
or so of the bull calves for their sale.
Darren admits, “I don’t want to be in
people’s faces, in front of the public
putting out a bunch of talk. I have
been a commercial cattlemen. I know
what they are up against. Joanne and
I just want to be the best we can be.
We want good will, to keep our
buyer’s trust and to give service to
our buyers that is second to none.”
The day I visited the U2 Ranch,

the Oldman River was in flood;
record rains were underway and cat-
tle liners just hauled the U2 mother
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ranches. Darren adds, “This is a peo-
ple business and the relationships are
most rewarding.”
Darren hails from a third genera-

tion farm family near Coaldale. He
grew up irrigating beans, peas, soft
wheat and beets. He was pushing
water since he was a kid and bought
his own first quarter through FCC
and began a four year crop rotation.
He borrowed his father’s machinery
in exchange for his labor. Darren did
a two year ag diploma at Olds Col-
lege and married his high school

sweetheart Joanne in 1992. Darren
and Joanne both had great parents
that stood behind them, cared and
taught them the right values and
how to work. They are thankful for
that heritage.
No one gave the Ungers a pure-

bred herd. After their wedding they
bought a commercial ranch at Wren-
tham and sank their wedding gift
money along with their own cash
into heifers. Warm winters greeted
them and so did a cooling cattle mar-
ket. In 1995 their 350 calves brought

an average of .85 cents a pound; they
had budgeted for $1.10 or at least
$1.00. They were living on $300 a
month and barely breaking even
with their commercial herd. Darren
has been humbled many times and
this is why he is hesitant to put him-
self on a pedestal, talk about his own
cattle or of his accomplishments. He
knows that the best laid plans of
mice and men often go quite astray.
And from the commercial cattle
operation the young Ungers did
learn that their red brockle face

heifers were easy to manage and
brought buyer premiums. They had
paid their dues to learn some valu-
able information the hard way; a
tough cattle market brought them
hard earned experience in budgets,
forecasts, life and top commercial
livestock genetics.
During their commercial cattle

years their Angus bulls came from
Alvin Kopp and eventually their
first purebred Angus heifers came
from his herd; a couple of years later
a group of 20 “T” tattoo cows were
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NORTH ALBERTA Z TAGS DEALERS

Grande Prairie Feed Service
Grande Prairie
Champion Feed Services
Grande Prairie

Neufeld Petroleum
La Crete

CENTRAL ALBERTA Z TAGS DEALERS

Champion Feed Services
Barrhead
Champion Feed Services
Westlock

Spruce Grove Feeds Inc
Spruce Grove

Beaver Creek Co-op
Lamont
Alliance Seed Cleaning Association Ltd
Alliance
Leduc Co-op
Leduc

Advanced Equipment Concepts Inc
Leduc

Rocky Mountain House Co-op
Rocky Moutain House

Bar Diamond Farm & Ranch Supplies
Alix
Master Feeds Didsbury
Didsbury
Central Alberta Co-op
Innisfail

Lakeland Petroleum Co-op
Bonnyville
Thorhild Co-op
Thorhild

St. Paul Co-op
St. Paul

Stockyards Veterinary Services
Edmonton

Border Veterinary Clinic Ltd
Provost

Red Deer Veterinary Consulting Services
Red Deer

SOUTH ALBERTA Z TAGS DEALERS

Pincher Creek Co-op
Pincher Creek

Cowley Co-op
Cowley
CCWG
Lethbridge

Cattlemen’s Corner
Nanton

Vauxhall Co-op
Vauxhall
Veterinary Agri-Health Services
Airdire
Fort Macleod Veterinary Clinic Ltd.
Fort Macleod

East Aniglia Animal Breeders
Brooks

M.H.F.C. Livestock Supply
Medicine Hat
Medicine Hat Co-op
Medicine Hat
Drumheller Co-op
Drumheller

North Forty Feed & Farm
Cochrane

Sunny South Vet
Lethbridge

St. Paul Value Drug Mart
St. Paul

Ropin & Ranch
Wainwright

Bashaw Farm & Building Supply
Bashaw
Wetaskiwin Co-op
Wetaskiwin

Spruce View Co-op
Spruce View

Ramsay’s Stockman Center
Coronation
Killam Feed and Farm Supply
Killam
HAR-DE Agri Services
Entwistle

Boyle Co-op
Boyle

Win� eld
Spruce View Co-op
Spruce View

Bag ‘N Block
Morinville

Eckville Co-op
Eckville

St. Isadore Co-op
St. Isidore
Stockyards Veterinary Services
To� eld

Vermillion Veterinary Clinic
Vermillion

Stockyards Veterinary Services
Viking

La Crete

Plamandon

Bonnyville

St Paul

Grand Prairie

Edmonton

Calgary

Alix

Medicine Hat

Vauxhall

Pincher Creek
Lethbridge

Sold exclusively at 
these fine retailers 
and veterinarians

in Alberta

Darren and Joanne do custom silage work across southern Alberta.

Darren Unger and the Majestic Ranches replacement heifers on sale.

Darren, Reed Crapo and Simon Schonhofer. U2 Red Angus bulls sale day at High River.



cows out to pastures at Big Chief
Mountain and Champion to graze
for the summer. Darren and Joanne
talked about their love for Hawaii
when they could sneak away from
chores, for a breather and just relax.
And we talked about the future of
the ranch; of our industry; and of
the Unger’s kids: they have one son
(Cole) and a daughter (Jordy). Cole
was busy in the shop getting
machinery ready for the summer
silage season.
The talk drifted to culling deci-

sions; ease of handling; selection for
temperament; and U2’s addition of
new outcross genetics from
Saskatchewan. The Unger’s are now
using many of their own bulls both
in AI and natural service. Last year
they sold 12 hybrid bulls and this
year plan to assemble about 20
Simm X Angus bulls. Darren says,
“We will not tolerate high headed
bulls. We cull extremely hard and
are in the cow’s faces all the time.
We only sell bulls that we would
personally use.”
The Ungers realize the cattle busi-

ness is not a get-rich quick scheme.

They found a nice ranch near the
Oldman River with irrigation, know-
ing that most years in this area are
dry years and without feed and
water, an intensive purebred opera-
tion would be impossible. Darren is
quite philosophical when it comes to
life and things working out the way
they just work out, “We just do our
best, raising cattle that will work on
the rail, in the feedlot and in com-
mercial cattlemen’s herds. With the
feedback we get we make adjust-
ments and continue learning and try-
ing to improve along the way.”
The Ungers have lots yet to

accomplish. The cycle of their lives
rotates from calving... to the bull
sale... AI’ing and delivering bulls...
to silaging... to bringing the cows
home for winter... a brief break and
then rewind the clock for one more
year. In between there is time for
family, customer service and the
million chores that make up farm
life. The Ungers are very busy,
happy and building their dream.
Who could want more than that and
16 inches of rain?

LEE GUNDERSON
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Reasons to choose Bow Slope:
• we are located across from No.1 Hwy

• Across the road forn Albertas largest packers
• Located in the heart of cattle country

• Top facilities, good feed & water, buyers & sellers

BOW SLOPE
Shipping Association

Regular Sales Every Friday @ 9:00 a.m.
Thursday, June 30th replaces Friday July 1st

“Serving Alberta’s Livestock Industry Since 1940”
bowslope@eidnet.org | www.bowslope.com

“Serving Alberta’s Livestock Industry Since 1940”
BROOKS, ALBERTA (403) 362-5521

P.O. Box 1299, Brooks Alberta T1R 1C2

Rod MacLean
403-793-3060

General Manager

Ross Annett
403-793-4715
Auctioneer

Lachie McKinnon
403-362-1825

Field Rep.

Lowell Johnston
403-820-0516

Field Rep.

Your dealer for these livestock products and services.

Your 
One

Shop!

Mortgage Agent On Site!
Val LaRocke

403-995-9326
val@mortgagegrp.com

COME  VISIT US!

You can have your custom modular home built with:
• Design Flexibility • Shorter construction cycle, earlier move in

• Fixed pricing • No subcontractors to coordinate

• Quality craftsmanship - built indoors out of the harsh weather elements

Developers - let us help you build homes - more profitably!
Visit our website: 

www.willowcreekhomes.ca or call 
403-652-1872  •  1-877-652-1872

CUSTOM
MODULAR

HOME BUILDER

THANKS
Darren & Joanne

Unger
... for the great job you did

helping market our
commercial heifers at the

U2 Annual Bull Sale!

U2 Angus: good bulls and good people.
A special thank you to the bidders
and buyers who express confidence
in LIX Majestic Ranch commercial

cattle throughout the years.

LIX Ranches: commercial Angus
replacement heifers.

The Schonhofers
LIX-Majestic Ranches

Buffalo, AB
403-379-2272

• 30,000 head capacity

• Specializing in finishing cattle

• Professional veterinary and

nutritional services provided.

Call to sell us
your Barley and Calves.

For more information
please contact:

Located in Coaldale and Taber

Ryan Kasko
Ph: 403 345 4301
cell: 403 795 2246

ryan@kaskocattle.com
www.kaskocattle.com

Congratulations!
Alberta Beef

20 years!


